GARCA ROOFTOPPER

President’s Message

Hello GARCA Membership!

What a crazy year it has already been. On top of navigating through
COVID-19, our industry is now facing the most unprecedented and vola-
tile supply chain anyone has ever seen. Our companies are having to re-
think the ways we have done business in the past to ensure that we
have a bright future. | cannot think of a better reason to be a part of an
organization that brings the best in the State to collaborate and learn
from each other.

Carson Finney On a brighter note, it was great to see everyone back in St. Simons for
GARCA President the Annual Convention. This year’s turn-out was a great mix of new
members, regulars, and some folks from the past. As always, this event
is our biggest of the year and is only possible due to the support of our
IN THIS ISSUE: Sponsors and Members. | would like to thank Michael Kruger, last
year’s President, for his continued dedication to our organization. | am
looking forward to learning more from Michael as he continues to serve
on our board as Past President.
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needed labor for our industry.



President’s Message (cont’d)

We have some very exciting events planned for the rest of the 2021 year. Our annual Scholarship Golf
Tournament is scheduled for October 7th at the wonderful Stone Mountain Golf Club. A special thanks to
Cory Tibbs for continuing to be a huge part of our Golf Tournament which provides scholarship opportuni-
ties to over 20 young adults.

Our regular Wing Night Social Events are coming back as well. These events will be held after our board
meetings and will provide a great atmosphere for people to catch up throughout the year. We’ll keep you
updated on dates and locations.

We are also working on dates for our annual Pheasant Shoot. We partner with The Fallen Outdoors Group
with a portion of the proceeds helping facilitate outdoor activities for Veterans around the country. Please
reach out to Betsy at info@garca.org for more information about how to participate and sponsor these
awesome events.

With all of the exciting things happening in our organization, | would like to thank the Board Members for
continuing to provide their time and leadership to make these initiatives a possibility. It is truly impossible
to do what we do without the great team we have. If you are interested in joining the Board, please con-
tact Betsy or myself at info@garca.org. We are always looking for new people to join and participate.

As we move forward, | am excited about what the year will bring. | thank everyone for their support and |
am honored to serve as a part of this organization.

Carson Finney
GARCA President
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2021 GARCA Annual Convention Recap

We were SO ready to get
back together...

The King & Prince again warmly welcomed us to its legendary
blending of gracious Southern hospitality and historic charm all in
a beautiful seaside setting. Here are some of the highlights.

Education Sessions

Thank you to David French with Carlisle, Tesha Knolls with Johns
Manville and Nick Zingheim with GAF for addressing current mate-
rial and supply chain shortages that the industry is facing. Stephen
Phillips, Philip Siegel and Leanne Prybylski with Hendricks, Phillips,
Salzman and Siegel PC followed the manufacturers with great
presentations on vaccines and contracts. Zach Fields with CEFGA
and Reid Ribble with NRCA gave us an update on roofing employ-
ee pipeline and state of the industry. Kayleen McCabe, contractor
and TV Host ended our sessions with a funny and witty

Cornhole Tournament

We had over 50 folks sign up for our annual Cornhole Tourna-
ment. While the competition was tough, Team Craig Turner and
Joseph Lancaster won 1st place. Team Cory Tibbs and Carson Fin-
ney came in 2nd Place. A great time was had by all

Awards Dinner

Congratulations to our 2021 award winners. The Boone Noblitt
Award went to Bobby Lauman with Large & Gilbert and the Presi-
dent’s Award went to Tony Ferrante with Berridge Manufacturing.
Tony was also the recipient of the ever-popular Torte en Facia re-
cipient. Check out the photos on the following pages.

Hospitality Suite and Silent Auction

Between competing on Silent Auction items and being entertained
by master magician Bill Cleary, fun was had by all. Thank you to
everyone who donated a Silent Auction Item or a Raffle Item. The
proceeds from both help the association fund programs through-
out the year.

We have created an environment where good, strong,
long-lasting business relationships are built. We hope
you will join us next year in Hilton Head!

CARLISLE

SYNTEC SYSTEMS

Experience
the Carlisle Difference.

» Tough and durable with unparalleled hail and puncture
resistance

» Least disruptive installation for recovering most substrates

Take advantage of Sales &
over 104 years of Marketing
LLC

roofing experience at
CRS Sales & Marketing

é\ = Noble Sales Inc.
COMMERCIAL ROOFING PRODUCTS

Cory Tibbs, 770-510-8033




2021 GARCA Annual Convention Recap

THANK YOU TO OUR 2021 SPONSORS!
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2021 GARCA Annual Convention Recap

Congratulations to our 2021 Award Winners!

Bobby Lauman with Large & Gilbert is
presented the 2021 Boone Noblitt
Award from 2020 winner, Philip Siegel
with Hendricks, Phillips, Salzman and
Sigel PC.

The Boone Noblitt Award is the
highest award presented by the
Georgia Roofing Contractors
Association.

It is presented in name and
memory of Mr. Boone

Noblitt, the first Executive Di-
rector of the association. The
award is presented annually to
an active member of the Asso-
ciation who has performed
consistent and long-time ser-
vice over and beyond the nor-
mal call of duty to our mem-
bers and the association.

Congratulations Bobby!

Tony Ferrante with Berridge Manu-
facturing is presented the 2021
President’s Award from GARCA
President, Michael Kruger with L.E.
Schwartz & Son.

The President’s Award is a
special award that is present-
ed at the discretion of the
seated President to a person
who has done an outstanding
job in supporting the overall
goals and objectives of the
Association during the past
year.

Congratulations Tony!

Tony Ferrante with Berridge Manu-
facturing is “honored” with the ever
-popular Torte en Facia (Pie in the
face) by Eric Bray with Bone Dry
Roofing.

Torte en Facia is a special
recognition given out each
year by the prior honoree.
The good thing was that this
year’s “presentation” didn’t
require deep cleaning of car-

pets, draperies or walls.

Thank you for being such a
good sport! Just remember,
you get to give this honor to
someone next year.

A*RCA

GEORGIA ROOFING CONTRACTORS ASSOCIATION



2021 GARCA Annual Convention Recap

Michael Kruger, GARCA president from
2020-2021 is presented with an out-
going president award by Carson Fin-
ney, GARCA President for 2021-2022.

We had the pleasure of having
three generations of Krugers at
this year’s convention, all of
which have served the Associa-
tion as President.

From left to right, Shelley Kruger, Melvin Kruger (1970 GARCA
President), Michael Kruger, Blair Kruger and Steve Kruger (1990
GARCA President).

Congratulations Michael and
thank you for your family’s con-
tinued service to the Association!

Son, Inc.

ROLLING OUT INDUSTRY BEST
COMMERCIAL ROOFING SYSTEM
SOLUTIONS FOR OVER 15 YEARS.

Larimer/Shannon Group is your commercial roofing representative for Johns

Manville, Georgia-Pacific DensDeck, Green Roof Outfitters, SafePro and

Westile for Georgia and Tennessee. Get the right information that will help you

during the bidding or negotiating process. Our ‘industry best’ technical team

has years of experience in the construction industry.

Larimer/Shannon Group can assist with:

B Roof Condition Analysis W Technical Support
}——— M Green Building Solutions M Sales Support
M Analysis Specification M Code Compliance
Writing and Assistance Research and Verification
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S H A N N O N LSGRP.COM I SOLUTIONS@LSGRP.COM
GROUP = o i
Johns Manville ncNerle’ @) Safe-
15th ANNIVERSARY W‘mmw DensD&fg_kﬁ Q&m ——llo WESTILE







2021 GARCA Annual Convention Recap




SAVE THE DATE

2027 ¢ HILTON HEAD, S

2022 GARCA ANNUAL CONVENTION
July 21-23, 2022 * Sonesta Resort Hilton Head Island




Georgia Roofing Contractors Association

13th Annual Golf Tournament

Proceeds allow us to pay out an average of $22,000 in scholarships

each year to deserving students of our members.

GA"RCA

GEORGIA ROOFING CONTRACTORS ASSOCIATION

Stone Mountain Golf Club

Lakemont Course
1145 Stonewall Jackson Dr.
Stone Mountain, GA 30083

Date:
Thursday, October 7, 2021

Time:
Registration 8:30 AM
Shot Gun Start: 10:00 AM

Golf Includes:

18 holes of golf (including
cart), parking pass and Boxed
Breakfast and Lunch.

Prizes:

Low Gross Foursome
Low Net Foursome
Longest drive
Closest to the pin

Questions? Contact:
Cory Tibbs, 770-510-8033 or
GARCA at 770-615-3751

Mulligans can be purchased
for $20 onsite.

SPONSORSHIPS

Premiere Sponsor (only 20 available): $1,000 Set up a tent on a tee box and
promote your company! Create a game that golfers can play while they are
waiting to tee off or hand out company information and “freebies”! Hole op-
tions will be selected on first come, first serve basis. Includes Green Fees for
four golfers, range balls, tee box sign, six Breakfast Boxes and Lunch Boxes
after golf. Premiere sponsors will be recognized on the large “Welcome Ban-
ner” upon entrance to the club as well as on a special page in the newsletter
immediately following the event and any pre-event marketing. *Alcoholic bev-
erages are NOT permitted. All other beverages are encouraged.

*Additional foursome with purchase of Premiere Sponsorship: $650 - In-
cludes, green fees for four golfers, range balls, Breakfast Boxes and Lunch
Boxes after golf.

Tent Sponsor: $400 - This is for non-golfers that still want to be a part of the
fun. Set up a tent on a tee box and promote your company and products. You
will receive a tee box sign. Create a game that golfers can play while they are
waiting to tee off, hand out company information or provide “freebies.” In-
cludes two Breakfast Boxes and Lunch Boxes. *Alcoholic beverages are NOT
permitted. All other beverages are encouraged.

Foursome: $800 — Includes: Tee box advertising, green fees for four golfers,
range balls, Breakfast Boxes and Lunch Boxes after golf.

Individual Player: $225 - Enjoy all the festivities of the day, includes one
greens fee, range balls, Breakfast Boxes and Lunch Boxes after golf.

Longest Drive Sponsor (only 2 available): $250 - Two larger Tee Box Signs
(one on the tee box and one in the fairway) advertising your company, also
recognition at the awards ceremony as the Long Drive Sponsor.

Closest to the Pin Sponsor (only 2 available): $250 - Two larger Tee Box Signs
(one on the tee box and one on the green) advertising your company, also
recognition at the awards ceremony as the Closest to the Pin Sponsor.

Putting Green Sponsor (only 1 available): $250 — Show your companies sup-
port by advertising with a Putting Green Sign.

Tee Box Sponsor: $200 - Show your support by advertising with a Tee Box
Sign.

Donation Only: Unable to attend? Show your company’s support by donating
to the GARCA Scholarship Fund.

All sponsors will be listed on pre-event and post event emails and promotions.
Additional Breakfast Boxes and Lunch Boxes can be purchased for $18.00.

Register online at garca.org or email info@garca.org.
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GARCA Voluntary Licensing Program

GA RCA

GET STARTED TODAY.
GARCA.ORG/GETSTARTED

Georgia Roofing Contractors Association’s
Voluntary Licensing Program was developed
to increase industry standards in Georgia
by elevating roofing contractor’s knowledge,
skills and professionalism through voluntary
self-regulation. The license is provided
through and managed by GARCA and is
available to both Residential (Steep Slope)
and Commercial (Low Slope) contractors.

“We must all work together to raise
Georgia’s roofing industry standards,
improve safety, increase public confidence
and build a solid foundation for the next
generation of workers.”

-Michael Kruger, GARCA President

Questions? 770-615-3751




GARCA 2021 Scholarship Winners

Ashley Jube
University of Alabama
Ideal Building Solutions

Charles Toburen
University of North
Georgia

Thomson Roofing/
Two State

Armani Smith
Alabama State University
Larimer Shannon Group

Luis Alvarado

Central Georgia Technical
College

Tecta America

Brandon Bick
University of North
Georgia — Oconee
Summers Roofing

Zyon Booker
Benedict College

Martha Jenkins
Mississippi State
University
Thomson Roofing/Two
State

Kailynn James
Tallahassee Community
College

Total Pro Roofing

Justice Johnson
Itasca Community
College

Tecta America

Ashley Reddoch
West Georgia Technical
College

Ben Hill Roofing

Cammi Breitbart
Georgia College
and State University
TNT Roofing

Sibyl Poston
University of North
Georgia

Thomson Roofing/Two
State

O B E

Cade Edwards
Boyce College
Mid-South Roof Systems

Bryce Leatherwood
Georgia Southern
University
GAF/Noble Sales

Bethany Brewton
Kennesaw State
University

L.E. Schwartz & Son

Sierra Ashe
University of Georgia
Echols Home Services Inc.

Lance Leatherwood
Georgia Southern
University
GAF/Noble Sales

: : N
Mia Roxbury
Kennesaw State
University
Ideal Building Solutions

GARCA is proud to be able to again
offer over $18,000 in scholarships to
qualified dependents of member company
employees. We have awarded over $120,000
to date. The sole fundraiser for our Scholarship
Program is our Annual Golf Tournament.

Thank you to all participants and sponsors who
made the 2021 Scholarship Program possible.

GARCA

GEORGIA ROOFING CONTRACTORS ASSOCIATION
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GARCA Voluntary Licensing Program

LICENSED CONTRACTOR

~N

ARCA

GEORGIA ROOFING CONTRACTORS ASSOCIATION

C PROUD MEMBER )

Join these contractors who have gone the extra mile and got licensed:

Ben Hill Roofing
Biscayne Construction
Bone Dry Roofing
Coastal GA Quality Roofs
CORE Roofing

Dusty Greer Roofing
Echols Roofing

Ideal Building Solutions

J Key Commercial Roofing
KTM Roofing Co. Inc.

L.E. Schwartz & Son Inc.

MidSouth Roof Systems

Perimeter Roofing

Roof Management Inc.
Roofing Professionals Inc.
Southern Comm. Roof Tech
Specialty Roofing

Summers Roofing Co.
Tecta America Southeast
The Roof Depot

Thomson Roofing and Metal
Tip Top Roofers

Total Pro Roofing

Tower Roofing

Go to GARCA.org/GETSTARTED to find out more

about the program and to apply.

WE ARE WE DEMAND
LICENSED. EXCELLENCE

GARCA Licensed Roofing Professional

A*RCA

GEORGIA ROOFING CONTRACTORS ASSOCIATION

Protecting one of your most

valuable assets matters to us. Asio GARCA licemmed Koolng
Professional, re sul

GARCA LICENSED
ROOFING CONTRACTOR
GARCA.ORG

Promote the fact that you are
LICENSED with these convenient
rack cards:

Pack of 50 cards = $50

Pack of 100 cards = S85

Pack of 250 cards = $S200

Pack of 500 cards = $375
Contact Betsy at info@garca.org
to order.
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Killer Contract Clauses

Knowing Killer Contract
Clauses and Negotiating from
a Position of Strength

Contractually speaking, subcon-
tractors and specialty trade con-
tractors, including roofing contrac-
tors, generally assume the greatest
risk and reap the smallest rewards
of all participants in the construc-
tion industry. To survive and
thrive, roofing contractors must
take all precautions to minimize or
control these risks, which include
unfair, one-sided contract clauses.
Knowing and understanding cer-
tain “killer” contract clauses will
not only limit liability but also in-
crease the chances of getting paid
for the good work that roofing

contractors perform. Only when
roofing contractors know and un-
derstand these contract clauses
will they then be able to negotiate
from a position of strength.

So what are these killer contract
clauses? Here are three of them:

Material Price Escalation Clauses

The construction industry is in the
middle of an unprecedented peri-
od where the price of common
construction materials has dra-
matically increased. @ Moreover,
the materials may simply not be
available. The general rule of law
is that the risk of material price
increases in fixed-price subcon-
tracts are borne by the subcontrac-
tor. As such, roofing contractors

should make sure to include claus-
es in both their proposals and ulti-
mate subcontracts that shift the
risk of price increases to the con-
tractor or owner and provide an
entitlement to an extension of
time for material delays beyond
their control.

First, roofing contractors should
limit proposed prices in proposals
to a limited number of days follow-
ing the date of the proposal.
Here’s an example of such a provi-
sion: “Due to high volatility in ma-
terial prices, the price(s) stated in
this proposal is/are valid only for
contracts accepted and executed
within days of the date of
this proposal.”

www.METALDECKSUPPLY.com

YOUR ONE-STOP METAL DECK SHOP!

- - r—m

For Immediate Use

ﬂT LWDECK SUPPLY

50 YEARS 1970 - 2020

SEETAL DECK REPLACEMENT:
WE HAVE IT IN STOCK NOW!

v/ Largest Inventoryin Stock + Variety of Deck In Stock

v/ Knowledgeable Staff

v Pick Up or Delivery
v/ 15 Locations to Serve You

CONTACT US TODAY FOR THE BEST SERVICE AND LEAD TIME
ORDERS CAN BE READY IN 2 HOURS FOR “TOUCH-FREE” PICKUP

VISIT OUR WEBSITE FOR OUR METAL DECK 101 VIDEOS

IN ENGLISH & SPANISH
800.894.7741 | SALES@METALDECKSUPPLY.com

o, PROUD MEMBER
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Killer Contract Clauses (cont’d)

Second, roofing contractors should
include a material price escalation
clause and delay clause in their sub-
contracts. Here’s an example of one
such clause that includes both: “If a
specified product is unavailable or
shipment is delayed, Subcontractor
shall provide written notice to Con-
tractor and shall be afforded addi-
tional time and substitute products
may be considered. If there is an
increase in price of materials, equip-
ment, or products between the date
of this Agreement and the time
when the Project is ready for instal-
lation of the affected material, the
Subcontract Sum shall be increased
to reflect the additional cost to ob-
tain the materials, provided that
Subcontractor provides written no-
tice and documentation of the in-
creased costs.”

Third, if a contractor pushes back on
the material price escalation clause,
add language to allow the contrac-
tor (and ultimately the owner) to
benefit if the price of a material or
product decreases. Here’s an exam-
ple of such a provision: “If the price
of a material or product decreases,
Subcontractor shall provide a credit
equal to the reduction in purchase
price between the cost of the mate-
rial as of the date of this Subcon-
tract and the price paid for the ma-
terial for the project.”

Indemnification Clauses

The indemnification clause is argua-
bly the most important clause in any
subcontract. Anindemnification

Large & Gilbert, Inc.

CPAs for the Construction Industry

£ O

We are not your fyﬁical CPA firm...

With over fifty years of construction accounting experience, our

success is based on knowing the construction industry inside and out.

We provide our clients with the breadth of services needed to meet
the demands of a dynamic and ever changing industry.

\

What we can do for you:

CONSTRUCTION BASED SYSTEMS
JOB COST REPORTS
BUSINESS SUCCESSION PLANNING
INCREASED PROFIT MARGINS
REDUCED TAX LIABILITY
MAXIMIZED BOND CAPACITY

@ www.largeandgilbert.com | §,770-671-1533

clause basically transfers risk from
one party to another. Essentially, to
indemnify another party means that
you are covering that party from
harm or damage. Roofing contrac-
tors need to make sure that their

subcontracts only include a limited
indemnification provision that limits
their duty to indemnify a contractor
(or other indemnitee) only to dam-
ages due to their own negligence.
Here’s an example of language that

15



Killer Contract Clauses (cont’d)

limits the indemnification provi-
sion to only your negligence, as
taken from the AIA Document
A401 - 2017 Standard Form of
Agreement Between Contractor
and Subcontractor: “To the fullest
extent permitted by law, the Sub-
contractor shall indemnify and
hold harmless the Owner, Con-
tractor ... from and against
claims, damages, losses, and ex-
penses ... arising out of or re-
sulting from performance of the
Subcontractor’s Work under this
Subcontract . . . but only to the
extent caused by the negligent
acts or omissions of the Subcon-
tractor . ...”

Mutual Rights and Remedies as
Contractor

One of the easiest clauses to in-
clude in subcontracts, which is
often overlooked by subcontrac-
tors, is a clause with language
that provides the subcontractor
with the same rights and reme-
dies that the contractor has to-
ward the owner. Most subcon-
tracts bind the subcontractor to
all the obligations, risks, and re-
sponsibilities that the contractor
took on with its contract with the
owner. However, subcontractors
also want to make sure that they
have all the benefits of all the
right and remedies that the con-
tractor was able to negotiate with
the owner. Here’s an example of

HENDRICK PHILLIPS
SALZMAN & SIEGEL rc

0

ATTORNEYS AT LAW

(404) 522-1410

hpss@hpsslaw.com

language that roofing contractors
will want to have in their subcon-
tracts as taken from the AIA Doc-
ument A401 - 2017 Standard
Form of Agreement Between
Contractor and Subcontractor:
“The Contractor shall assume to-
ward the Subcontractor all obliga-
tions and responsibilities that the
Owner, under such documents,
assumes toward the Contractor,
and the Subcontractor shall as-
sume toward the Contractor all
obligations and responsibilities
which the Contractor, under such
documents, assumes toward the
Owner, and Subcontractor shall
have the benefit of all rights and
remedies toward the Contractor
as the Contractor has toward the
Owner.”

About the Author:

Benjamin S. Lowenthal is an asso-
ciate with Atlanta-based law firm

Hendrick, Phillips, Salzman &
Siegel and is a licensed lawyer in
the states of Georgia and New
York. Ben’s practice includes rep-
resenting contractors in a variety
of construction-related matters,
including disputes involving de-
lays, nonpayment, mechanic’s
liens, defective work, and other
breach of contract claims. In addi-
tion, Ben’s work includes prepar-
ing, reviewing, and negotiating
construction contracts on behalf
of subcontractors. Ben received
his undergraduate B.S. from the
University of Georgia and his J.D.
and LL.M. in Environmental Law
from the Elisabeth Haub School of
Law at Pace University. For more
information, contact the author
at (404) 522-1410,
bsl@hpsslaw.com or
www. hpsslaw.com.

visit
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May/June Safety Training Classes

Safety Consultants USA (formerly Bermac) is offering the below safety classes at
deeply discounted rates to our members. Classes may vary from month to month so
be sure to visit garca.org for the current month’s classes.

Training Class Duration Who Should Go GARCA Member Price
(per employee)

OSHA 30 Hour 4 Days Supervisors $325
OSHA 10 Hour 2 Days Workers $155
First Aid/CPR 5 Hours Supervisors and Workers S95
Fall Protection 4 Hours Supervisors and Workers $95
Forklift Operator 2 Hours Workers $135
Mobile Elevated Work 2 Hours Workers S95
Program Aerial/Scissor Lift

HazCom 2 Hours Workers $65
Flagger Control 2 Hours Workers $95
Fire Safety 1 Hour Supervisors and Workers $65
Rigger & Signal Person 6 Hours Supervisors and Workers $225
New Hire Training 4 Hours Workers $155

NOTE: All classes are available in Spanish
Training Packages Available

If you are interested in bundling classes to reduce workers time away from the jobsite, please contact the
GARCA offices at 770-615-3751 or info@garca.org.

Where are the training classes held?

Classes are conducted at the Safety Consultant USA offices. Companies who have 8+ workers in need of
training can request an onsite class.

NOTE: OSHA classes require a minimum number of students. In the event there are not enough students
to hold a class, it will be rescheduled.

Visit GARCA.org for a copy of the full Class Descriptions.

A*RCA

GEORGIA ROOFING CONTRACTORS ASSOCIATION
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Welcome New GARCA Members

Best Roofer Marketing
DeepSouth Roofing
Freeland Painting
Hewatt Roofing
RoofServ
STC Safety Training

Water Barriers Inc.

GARCA

GEORGIA ROOFING CONTRACTORS ASSOCIATION



Support GARCA Members

Jeff Stanfield

ABC Supply
Jeff.stanfield@abcsupply.com
770-805-3580

Nate Cole

Able Roofing Company LLC
Nate.AbleRoofing@Gmail.com
770-687-0683

Carm Termini

A.C.T. Metal Deck Supply
sales@metaldecksupply.com
800-894-7741

Nick Harvill

ACH Foam Technologies, LLC
nharvill@achfoam.com
770-536-7900

Alan Frank

Alan Frank Roofing Co., Inc.
alan@alanfrankroofing.com
478-972-4319

Dale Pendergraft
Ameristar Roofing Inc.
dale@p3-pr.com
770-831-1770

Robert Hargreaves

Apollo Roofing Company, Inc
RHcare@apolloroofing.com
770-751-6191

John Phillips

ARAC: Roof It Forward
info@roofitforward.com
770-675-7650

Matt Sowell

Atlas Roofing Company
msowell@atlasroofingcompany.com
404-361-1402

Stephanie Daniels

Atlas Roofing Corporation
sdaniels@atlasroofing.com
800-251-2852

Adam Smith

BASE Lightning Protection, Inc
adam@baselp.com
404-895-7729

Clay Hargraves

Bates Roofing
clay@batesroofinglic.net
478-788-6208

Josh King

Beacon Roofing Supply
Joshua.king@becn.com
470-261-8678

David Welch

Ben Hill Roofing & Siding Co.
Dwelch@bhroof.com
770-949-3514

Tony Ferrante

Berridge Manufacturing Co.
tferrante@berridge.com
770-941-5141

Bruce Leffler

Best Roofer Marketing
bruce@bestroofermarketing.com
404-857-4479

Tyler Laing

Biscayne Construction
Tlaing@biscayneroofing.com
954-258-9644

James Kellogg

Bitumar (Georgia), Inc.
James.Kellogg@bitumar.com
404-386-0240

Travis Webb

Bone Dry Roofing Company
TWebb@bonedryroofing.net
706-543-1275

John Coleman
Bonitz of Georgia
johnc@bonitzga.com
912-964-7155

Chris Braswell

Braswell Construction Group, Inc.
Michelle@braswellconstructiongroup.com

678-283-2551

Wes Riemenschneider
C.L. Burks Construction
wesleyr@clburks.com
404-355-7663

Jarrett Eidell

Coastal Georgia Quality Roofs
coastalgeorgiaquali-
tyroofs@gmail.com
912-222-0275

Alex May

CORE Roofing System
amay@coreroofing.net
678-787-4920

David Martin

Crabapple Roofing
David@crabappleroofing.com
770-986-9880

Jeff Pierce

C.R.S. Supply
jpierce@crssupply.com
770-458-0539

David Dougherty
D & D Roofing, Inc.
dad@danielconst.com

706-884-5686
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Blake Wilson

D-MAC Industries Inc.
bwilson@d-macindustries.com
770-664-5402

Nick Johnson

Deep South Roofing
nick@deepsouthroofingcompany.com
404-819-7240

Dusty Greer

Dusty Greer Roofing
dustygreerroofing@yahoo.com
770-316-8047

Mark Ashe

Echols Roofing Company
echolsroofing@ymail.com
770-452-1195

Ramone Tejada

ESC Safety Consultants
rtejada@escsafety.com
832-506-0755

Chuck Welch

Forsyth Roofing
goforsythroofing@gmail.com
678-982-3502

Doug Ireland

Freeland Painting
doug@freelandpainting.com
678-679-3126

Randy Knox

FT Synthetics
rknox@ftsyn.com
604-594-3439

Cory Tibbs
GAF/Noble Sales
ctibbs@gaf.com
770-510-8033

Dawn Borgo

Gulf Coast Supply & Manufacturing
dawn.borgo@gulfcoastsupply.com
864-887-1146

Rick Watson

Heely-Brown Company
rwatson@heelybrown.com
404-352-0022

Philip Siegel
Hendricks Phillips Salzman & Siegel
pjs@hpsslaw.com

Stephen Phillips
Hendricks Phillips Salzman & Siegel
smp@hpsslaw.com

Shane Hewatt

Hewatt Roofing
shane@hewattroofing.com
770-318-1890

Chris Howe

Howe Contracting & Supply
chris@howeroofs.com
770-424-5540

Eric Carlisle

IB Roof Systems
800-426-1626
marketing@ibroof.com

Michael Finney

Ideal Building Solutions, LLC
mfinney@ibsroofing.com
770-451-7183

Chantel Flores

Integrity Roofing & Gutters LLC
chantelle@integrityroofingfl.com
407-960-4058

Randy Korach

IRG Ventures dba

Innovation Roofing
rkorach@innovativeroofing.net
404.351.8797

Marty Brooks

J Key Commercial Roofing
marty@jkeyroofing.com
404-736-4648

Robert Hamby

John’s Roofing & Sheet Metal
sgibby@windstream.net
770-886-3584

Paul Mangieri

Justice & Son, LLC
justicesonllc.gmail.com
706-872-9457

Tim McLoughlin
KTM Roofing
tim@ktmroofing.com
678-565-7663

Candace Klein

Klein Contracting Corporation
candace@kleincontracting.com
770-840-9924

Steve Kruger

L. E. Schwartz & Son, Inc.
skruger@leschwartz.com
478-745-6563

Bobby Lauman

Large & Gilbert
blauman@largeandgilbert.com
770-671-1533

Dan Hollis
Larimer/Shannon Group, Inc.
dhollis@Isgrp.com
919-602-7486
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Jennifer Poth
Metalcrafts, a Tecta America Co.
jpoth@tectaamerica.com

Marvin Campbell

MGC Roofing & Construction, Inc.
marvin@mgcroofing.com
478-328-6369

Van Edwards

Mid-South Roof Systems
vane@msrs.com
404-361-5154

Mary Kaiser

North Georgia Roof & Restoration
northgeorgiaroof @yahoo.com
770-772-3007

Russell Quick

OMG Roofing Products
rquick@olyfast.com
800-633-3800

Todd Price

Perimeter Roofing
tprice@perimeterroofing.com
678-948-7663

Mike Jones

Petersen Aluminum Corp.
mjones@petersenmail.com
404-966-1886

Zach Marcus

Platinum Roofing
roofs@platinumroofing.com
226-562-3107

Jeremy Dickman
Primm Roofing
jd@primmroofing.com
770-934-2888

Ben Barone

RedBox+
bbarone@redboxplus.com
878-333-4399

Ryan Heath

Right Hand Roofing
mheath.righthand@gmail.com
678-840-2255

Tom Brickell

Roof Management, Inc.
tbrickell@roofmanagementinc.com
770-798-9102

Elaine Bare

Roof Partners, LLC
elaine@roofpartners.net
404-490-4646

Ted Deaton

Roofing Professionals Inc
ted@rpiroof.com
912-756-7663

Thomas McConnell
RoofServ
office@roofserv.com
404-805-8536

Alex Isenberg

Royal Adhesives and Sealants
Alex.isenberg@rascp.com
470-774-7275

Dales Shoemaker

Secured Roofing and Restoration
dshoe@securedrr.com
912-616-7663

John Coleman

SERD Construction
johnc@serdconstruction.com
912-657-4132

James Jenkins

Skyline Construction
skylineconstruction@yahoo.com
706-485-4707

Rich Johnson
Soprema
rjiohnson@soprema.us
404-787-1546

Brandon Barron

Southern Commercial Roof Tech.
brandon@scrooftech.com
770-331-5361

Pam McNeese
Specialty Roofing
pam@src-roofing.com
678-714-2300

Scot Thomas

STC Safety
connie.goltz@thestcgroup.com
972-347-3377

lan Bick

Summers Roofing Co., Inc.
ian@summersroofing.com
770-663-4211

Chris Pinkston

Tecta America Southeast
cpinkston@tectaamerica.com
770-740-0018

Ron Heath

The Roof Depot, Inc.
rheath@roofdepotpros.com
770-205-1321

Mark Jenkins
Thomson Roofing and Metal Co.
mjenkins@thomsonroofing.com
706-595-2863
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Jason Tolbert

Watertight Roofing Services
jparker@wrsroof.com
770-868-0290

Cameron Wallace

Tropical Roofing
Cameron@tropicaroofing.com
954-300-3657

Kristen Clark

Tip Top Roofers
kclark@tiptoproofers.com
404-351-4410

Gene Fulford

West Georgia Resources
gene@westgeorgiaroofing.com
770-832-7118

Brian Breitbart

TruFast Roofing Products
bbreitbart@trufast.com
559-304-2700

Adam Lenhart
TNT Roofing Products

adam.lenhart@tntroofingproducts.com

470-863-2777

Jena Carver

Total Pro Roofing
jena@totalproroofing.com
770-624-1009

Andy Knapp

Waterbarriers
andyknapp@waterbarriers.us
404-414-6242

Grant B. Whitney

Whitco Roofing, Inc.
gwhitney@whitcoroofing.com
888-399-2221

Greg Howell

Tower Roofing, Inc.
ghowell@towerroofinginc.com
770-592-9889

HEELY BROWN COMPANY

Quality Roofing Products & Services since 1939

Click for more details:

Tom Adams

Triangle Fastener Corporation
tadams@trianglefastener.com
770-417-1515

Jim Kenney

Tri-Tech Roofing & Coatings
service@tritechroofing.net
770-338-5767

Office:
(770) 941-5141

Mobile:
(770) 235-6326

319 Lee Industrial Boulevard
Austell, GA 30168
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Roofing projects are hard...
Heely-Brown makes them easy!

Heely-Brown Company has been a distributor of quality roofing products
and services since 1939. Throughout the Southeast, we have built a solid
reputation with both the residential and ial fing contractor,
as a highly reliable source for roofing products and equipment.
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CLICK MERE TO ORDER

.

WITH BEACON PRO+

SAVE TIME WITH EVERY ORDER

24/7 online access to your account and our building
materials superstore

Place and track orders
Pay bills from any desktop or mobile device
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Built with the mobile user in mind

Tony Ferrante, RRO, CSI, CDT
Regional Sales Manager

tferrante@berridge.com

www.Berridge.com

Download the APP or Sign Up Today at [ lﬁ‘
ppStore | | P> Google Play

BeaconProPlus.com




